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Management Message

The fiscal 2014-15 was a year of 
transition, and today, Escorts is 

decisively prepared for capitalising on 
tomorrow’s potential. 

“Engineering the Fundamentals of 
Growth” – our recent corporate campaign 
– was launched with the intent of 
positioning Brand Escorts as a holistic 
engineering company. This positioning 
line is not just an agglomeration of fancy 
words. In fact, it is the very basis of our 
philosophy of responsible nation-building 
dovetailed with our legacy of co-creating 
customer value. 

The campaign reflects our commitment 
to serving the priorities of the country, 
by leveraging our engineering prowess 
to address the building blocks that are 
core to the nation’s sustainable growth – 
agriculture and infrastructure. This crusade 
has found strong resonance among all our 
stakeholders and the positive feedback 
has been quite encouraging. 

Escorts has always believed in creating 
partnerships that can help us serve our 
customers better. To improve internal 
process control and foster greater 
collaboration across our value chain, we 
have recently formed a partnership with 
the globally-reputed Cognizant Technology 
Solutions. This will result in mobile-
enabling the workforce, strengthening 
integration, creating adaptive production 
lines and manufacturing practices and 
developing digital capabilities including 
analytics and mobility. 

This strategic engagement is expected 
to create a positive impact on the 
entire Escorts ecosystem. Aligning our 
engineering expertise with Cognizant’s 

Preparing for Tomorrow’s Potential
capabilities will help all of our businesses 
unlock tremendous value. By leveraging 
organizational synergies and next-
generation technologies, we will be able 
to improve performance efficiencies as 
well as attain the next level of innovation 
and market leadership. This partnership 
will help us bring our businesses in line 
with global industry benchmarks and 
increase our ability to develop future-
ready products based on digital and other 
cutting-edge technologies.

Our stated ambition is to emerge as the 
most profitable tractor manufacturer in 
the country and towards realizing this 
vision we had activated Project Shikhar 
in 2014. Launched in alliance with a 
renowned global consultant, the project 
aims to institutionalise processes and 
practices for a lean and efficient operation 
led by benchmarked levels of material 
cost, design excellence, lean and quality 
supplier base and a sprightly supply chain. 
We are proud to report that within a short 
duration of the launch, we have already 
derived substantial gains, which will result 
in increasing shop-floor value creation, 
going forward. Such strategic alliances 
are consistent with our philosophy of 
creating value for our entire ecosystem, 
helping seamlessly integrate our dealers, 
customers and employees and fostering 
greater levels of association among them.

With a renewed focus on exports, we 
recently launched the futuristic Farmtrac 
Heritage line in South Africa in sync with 
our ambition of emerging as the leader 
in the sub-80 HP tractor category in the 
country. In another development, we 
also introduced two series of tractors 
in Bangladesh – the new Farmtrac 6060 
Heritage Series in the 60 HP segment 

positioned in the high-end premium 
category and the new Powertrac Diesel-
Saver Plus 4455 Euro Series in the 55 HP 
range, covering the popular mid-size 
segment. Importantly, both these new 
launches set us up to grow our volumes 
significantly in the coming years on the 
back of our focus on the ‘right product–
right region–right time’ philosophy. 

With increasing urbanization, the 
government’s assertive focus on 
correcting the country’s infrastructural 
deficit is evident in the proposed 
establishment of smart cities and 
ambitious road projects. The sheer range 
of our construction equipment portfolio 
with market leadership in the pick-and-
carry cranes segment gives us just the 
right products to match the imminent 
demand for backhoe loaders, safe cranes, 
pick-and-carry cranes and compactors, 
which will gain accelerated momentum as 
these projects start rolling out.  

We are also very excited at the long-
term prospects of our railways business, 
considering the concerted efforts 
undertaken by the Indian Railways 
towards modernization and capacity de-
bottlenecking. 

As a means to create a future-ready 
organization, we are also encouraging 
lateral intra-divisional movement among 
our people that will not only strengthen 
the sense of collaboration among our 
teams but also boost new ideas, helping 
crystallize and refine our go-to-market 
strategies. 

Rajan Nanda Nikhil Nanda
Chairman &  Managing Director
Managing Director
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At Escorts, we have been engaged 
in ‘Making India’ for well over six 

decades, passionately and perceptibly 
transforming India’s agricultural and 
infrastructure sectors and helping enrich 
life quality.

It is now widely believed that India will 
emerge as the world’s fastest growing 
economy for the second consecutive year 
in 2016, an embodiment of legislative 
renewal leading to economic resurgence. 
The country presents tremendous 
opportunity on account of the 
convergence of sheer under-penetration 
in most sectors paired with a general 
increase in prosperity, bringing forth a 
renewed sense of capacity built-up both 
on the economic and resources front. This 
has augmented our capabilities to directly 
address of some of the major imbalances 
that impact our communities today 
including persistently low agricultural 
yields, outdated farm practices, 
infrastructural deficit and employment 
generation.

At Escorts, it is finding a solution to these 
challenges that drives us every single 
day. As one of India’s oldest engineering 
enterprises, we continue to remain 
deeply entrenched in its soil, devoted 
to realizing the potential of a country 
that is resurgent, forward-looking and 
truly committed to an inclusive growth 
philosophy.

We are renewing our pledge to serve 
the nation’s interests by leveraging our 
engineering prowess to address core 
building blocks of the nation – such as 

‘food’ through our agriculture business; 
‘infrastructure’ through our construction 
business; and ‘mobility’ through our auto 
and railway businesses. This we believe 
will strengthen the developmental 
foundations to catapult economic 
growth. We continue to remain deeply 
rooted in India’s soil with our relentless 
focus on farm mechanization. This 
pursuit is not only alleviating labor 
intensity but is also contributing to an 
agricultural resurgence that is at the 
core of food security as well as economic 
wellbeing. As a result, we are at the 
forefront of the country’s developmental 
foundations and for us, ‘Engineering 
the fundamentals of growth’ is not just 
a corporate catchphrase but the very 
reason for our existence.

Today, positioned as one of the 
country’s frontline engineering 
conglomerates, Escorts is embracing 
its next phase of growth, powered 
by national progress and pivoted by 
its philosophy of engineering the 
fundamentals of growth. 

With a focus on positioning brand 
Escorts as a holistic engineering 
and technology play, we launched 
an inspiring corporate campaign 
that showcased our call to action 
to take India to its next orbit of 
growth through our comprehensive 
engagement in sectors that are 
core to the nation’s secular and 
sustainable growth.

The campaign was initiated with a high-
energy television commercial that aimed 
to position Escorts as one of the leading 
engineering players in the country, which 
has been strengthening the foundation of 
agriculture and infrastructure through its 
technological excellence and innovation. 
The commercial was telecast on leading 
news networks and was followed up with 
splashing of billboards across six major 
airports – New Delhi, Mumbai, Lucknow, 
Bhopal, Jaipur and Chandigarh.  The 
campaign then moved on to the digital 
and social mediums, with a Facebook 
campaign on TVC Treasure Hunt and 
strategic online advertising. The campaign 
garnered one crore-plus impressions on 
various platforms and helped us touch our 
stakeholders in the right way.   

Escorts’ employees, dealers, customers and 
investors have found a strong resonance 
with the campaign, which is helping 
reinforce the value of the Escorts brand 
as one that is single-mindedly focused on 
making in India and making India. n
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Product Feature

Escorts Limited is pleased to announce 
a strategic relationship with Cognizant 

Technology Solutions to modernize its 
technology landscape and achieve the 
company’s vision of digitally transforming 
its businesses to deliver innovative 
products, provide superior customer 
experience, and drive growth. This multi-
year, multi-million dollar engagement 
spans all of Escorts’ businesses, including 
agri-machinery, material handling 
and construction equipment, railway 
equipment and auto components.

Cognizant will enable Escorts to improve 
control and collaboration across its value 
chain by mobile-enabling its workforce 
and integrating multiple systems used by 
vendors, sales partners, and customers. 
This will help Escorts continuously 
improve product quality and offer a 
broad range of customized, configurable, 
and value-added products and services, 
strengthening existing customer 
relationships and building new ones.

As part of this engagement, Cognizant will 
manage the entire IT landscape of Escorts 
including all infrastructure, applications 
and information security. With their 
experience of working with large global 
giants, Cognizant will establish industry 
standard processes and policies for service 
delivery which will be measurable and 
SLA driven. Cognizant will also set up a 

Escorts Construction Equipment’s 
Compactor portfolio is one of the 

most exhaustive in the country. With two 
soil compactor models (10 T Class and 
12 T Class), one Tandem Vibratory Roller 
model and one Mini Tandem Vibratory 
Roller model, this is, by far the largest 
vibratory roller portfolio offered by any 
manufacturer in India. 

Escorts was one of the pioneers in the field 
of compaction equipment with its first 
offering – a soil compactor in late 1980s. 
Over the period, these machines have 
evolved and are now available in best-in-
class features in look and style.

To cement our position in the compaction 
equipment segment, Escorts has recently 
introduced an array of transformational 
features in its Tandem Vibratory Roller, 
HD-85. The new machine is not only 
contemporary in styling, but is also 
configured to be purely an asphalt 
compactor unlike its previous avatar 
which was a dual purpose machine. It is 
now available in dual amplitude setting of 

Escorts partners Cognizant to boost Digital Transformation All New Asphalt Compactor strengthens Compaction  
Equipment Portfolio 

Transformation Office to help Escorts 
embrace adaptive production lines and 
demand-based manufacturing practices, 
and develop new digital capabilities in 
areas such as mobility, analytics, cloud, 
telematics, and machine-to-machine 
communication. 

Complementing traditional channels with 
new digital ones, Escorts will be able to 
better align manufacturing and business 
strategies, and expand into newer 
geographies. By enabling connected 
worksites, remote product monitoring 
and diagnostics, and platform-based 
governance, Escorts will be able to harness 
and analyze real-time data from multiple 
sources for improved customer insight, 
decision-making, and productivity.

“Escorts is poised for a leap forward with 
its transformative business strategies. 
We are working passionately towards 
becoming the most trusted and 
innovation-led engineering company,” said 
Rajan Nanda, Chairman and Managing 
Director of Escorts Limited. “In today’s 
dynamic market, technology is key to stay 
ahead of volatile demand patterns and 
rising expectations of informed, socially 
networked customers. As we start the 
journey with Cognizant, our commitment 
towards enhancing value for all 
stakeholders gets a further boost. With the 
global domain and technology expertise 
of Cognizant, we will be able to raise the 
bar of manufacturing excellence.”

“This strategic engagement is expected 
to create a positive impact on the entire 
Escorts ecosystem,” said Nikhil Nanda, 

1 mm in high and 0.4 mm in low vibration, 
coupled with frequency of 33 hz/50 Hz, so 
as to provide effective compaction over a 
wide range of layer thickness of asphalt.

Powered by water cooled Escorts E4.286 
Engine (76 HP @ 2500 rpm), the all new 
HD-85 provides high fuel efficiency 
and lowest maintenance cost over its 
contemporaries.

Equipped with the best aggregates 
from Rexroth and Sauer Danfoss, the 
HD-85 in its new form would prove to 
be the most productive, rugged and 
economical  machine in its segment. The 
performance of the first few machines 
has been encouraging and it’s living up to 
expectations of the customers. n

Key Features: 

•	 Auto Vibration and water cut-off 
on neutral 

•	 Either / or drum vibration 
•	 Rotating operator seat 
•	 Tiltable steering 
•	 Electricals conforming to IP 65 

rating 
•	 Tongue type spray nozzle from 

the world’s best source 
•	 Tiltable cooling package for ease 

of maintenance 
•	 Grade ability 45%
•	 Four stage water filtration

Managing Director of Escorts Limited. 
“Aligning our engineering expertise with 
Cognizant’s capabilities will help all of 
our businesses unlock tremendous value. 
By leveraging organizational synergies 
and next-generation technologies, we 
will be able to improve performance 
efficiencies as well as attain the next level 
of innovation and market leadership. 
This partnership will help us bring our 
businesses in line with global industry 
benchmarks and increase our ability to 
develop future-ready products based 
on digital and other cutting-edge 
technologies.”

“As multiple stakeholders replace 
traditional value chains and embedded 
technologies prepare to unleash the next 
wave of smarter products and services, 
there has never been a more exciting 
time for technology innovation in the 
manufacturing and engineering industry,” 
said R. Chandrasekaran, Executive Vice 
Chairman, Cognizant India. “We are 
pleased to partner with Escorts in helping 
them realize their vision for innovation, 
and look forward to helping them build 
a data-driven digital enterprise. By 
developing new collaborative and real-
time capabilities straddling shop floor and 
supply chain, Escorts will be able to drive 
transformation across products, people, 
processes and infrastructure.”

Headquartered in New Jersey, Cognizant 
is a leading provider of information 
technology, consulting, and business 
process outsourcing services, dedicated 
to helping the world’s leading companies 
build stronger businesses. n
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Dealers’ Hall of Fame News & Events

Project Shikhar was launched in July 
2014 to institutionalize best-in-class 

systems and processes for a lean and 
efficient material function, leading to 
benchmark levels of material cost, lean 
and quality supplier base as well as an 
agile supply chain for optimum inventory.

The project has recently achieved a new 
milestone – by accruing substantial 
gains through implementation of cost 
saving ideas. The journey has been 
immensely challenging and rewarding at 
the same time, and the results have been 
extraordinary.

This value creation has been achieved 
by a cross-functional team, drawing 
from almost all Escorts Agri Machinery 
departments, leveraging a mix of strategic 
and operational excellence levers that are 
being embedded into the ‘Escorts Way 
of Sourcing and Design Excellence’. Few 
aspects that particularly stand out are:

•	 Purchasing excellence: Robust ‘clean 
sheet cost estimates’, validated with 
industry experts & benchmarked 
at best-in-class suppliers and 
tools like ‘E-Sourcing’ have been 

Project Shikhar on a Strong Footing
institutionalized successfully 
to optimize procurement of 
components. Supplier base is being 
pruned with rationalization of non-
performing suppliers to improve our 
quality and cost position.

•	 Design and Value engineering 
leadership: The teams challenged 
existing design philosophies using 
‘competitive benchmarking’ and a 
host of other global best practice 
levers ranging from ‘modularization 
to fundamental technology shifts’ 
and enabled us to become more 
cost-effective, while maintaining the 
highest quality standards that the 
customer expects of us. 

•	 Operational excellence for our supply 
chain partners: Project Shikhar is 
touching and improving our supply 
partners as well. ‘Manufacturing 
process benchmarking’ with the best 
in the industry is being done to assess 
suppliers on a comprehensive range 
of performance and health metrics. 
This is being supplemented by 
targeted improvement initiatives at 
the supplier end to raise their level of 
operations and quality excellence for 
delivery to Escorts.  

•	 Relentless execution focus: 
Committed, cross-functional 
implementation teams and effective 
governing mechanism has helped 
us capture these opportunities 
in an accelerated manner. Part 
development and validation timelines 
were optimised using several 
process innovation levers such as 
‘rapid prototyping’, ‘idea level project 
management’ and ‘3D scanning 
inspection’. 

As we move forward, we are broadening 
the scope to enhance organizational 
engagement and targeted capability 
building of various working team in 
Materials, Operations and KMC.

Coordinated team work across various 
EAM departments, close vendor 
coordination and rigorous focus on 
timelines have led to the success of Project 
Shikhar. This disciplined effort is already 
improving our financial performance, 
inspiring confidence in both internal and 
external stakeholders. n

Congratulations to the entire team of 
Project Shikhar!

Rajasthan Tractor Machinery has been a partner of Escorts 
Agri Machinery for more than 53 years now. Escorts’ 

No. 1 tractor dealer across the country, the dealership 
boasts a sales force of 21 executives, who have left no stone 
unturned in making Escorts Tractors the leading brand in 
the region. As a result, we enjoy a leadership position, with 
a 35% share of market in the region. 

Rajasthan Tractor Machinery is now working hard to 
acquire the leadership position for Escorts across all HP 
segments. The dealership has taken several initiatives to 
build the Farmtrac brand as a bread earner in the local Meo 
Community. Today, fathers of the Meo Community present 
Farmtrac 60 VM as a wedding gift to bridegrooms in the 
Mewat region! n

EAM Star Dealer:  
Rajasthan Tractor Machinery, 
Alwar

ECE Star Dealer:  
Kasi Equipments, Bhubaneshwar 

One of the oldest dealers of Escorts Construction 
Equipment, Kasi Equipments has been our trusted 

partner since 1992. With a sales force of 10 persons, 
the dealership is highly reputed in the region for its 
professional dealings and thorough knowledge of product 
offerings. Not just that, they also enjoy a very good 
relationship with the Public Sector Units in the region. 

Kasi Equipments has maintained a very high market  
share in the Pick and Carry Cranes segment. In fact, they 
have always managed to stay above the national SOM 
average. A champion supporter of new products and 
initiatives, this dealership exhibits all the values that 
Escorts stands for. Despite doing exceptionally well in 
the PnC segment, Kasi Equipments is now focusing all its 
energies on promoting Digmax II, and helping Escorts 
grow in the backhoe loader segment. n

8

Our new column,  is a 
small way of saying “Thank You” to dealers 

who are doing some exceptional work for 
Escorts. Through this platform, we intend to 
recognize their passion and commitment to 

taking us closer to our customers. 



11

World of Escorts  l  Aug-Sep 2015 

News & Events News & Events

The Escorts Agri Machinery team 
recently unveiled the all-new Euro 

37 & Euro 41 to dealers in Bhopal. An 

Escorts Agri Machinery recently 
introduced its dealers to the 

‘Farmtrac Classic Series’. The all new and 
rejuvenated Classic Series promises to 
recreate the glorious past of Farmtrac 
being India’s most preferred agricultural 
tractor – ‘Kheton Ka King’. The new series 
is an opportunity for our customers 
to experience power, performance, 
prosperity and pride of ownership. 

Farmtrac Classic is a celebration of 20 years 
of undisputed position of Farmtrac 60 in 
the Indian agricultural segment. Farmtrac 
Classic Series has been designed on the 
concept of “Classic Outside, Modern 
Inside”. Farmtrac Classic retains the old 
DNA of Farmtrac curves and contours, 

Farmtrac Classic unveiled at Dealer Launch
but comes loaded with most advanced, 
technologically-superior features inside. 
Be it traditional harrow, cultivator 

applications or advanced reaper or 
rotavator, Farmtrac 60 Classic is the most 
suitable machine for farmers all needs. n

Powerful & Stylish Euro launched in Bhopal
offering from the Powertrac brand of 
tractors, the Euro is the new avatar of 
one of the most successful tractor series 

in India – Powertrac 434 and Powertrac 
439. The Euro 37 & Euro 41 have been 
designed keeping in mind the needs and 
expectations of our customers, who are 
looking forward to a tractor that potently 
combines Power, Style, Comfort and Fuel 
Efficiency. To top it all, these tractors are 
among the most affordably priced in their 
segment. 

The dealer community in Bhopal has 
shown a keen interest in these products 
and have been impressed by the powerful 
combination they offer. n

Escorts Agri Machinery’s Farmtrac manufacturing unit in Faridabad was recently chosen as the Winner of ‘The Machinist 
Super Shopfloor 2015 Awards’ in the Productivity category (Large Enterprises).

The nomination entries were judged by an eminent jury that comprised bigwigs from the manufacturing and service 
sectors. The award ceremony, held in Pune, saw some of the finest manufacturing plants in India getting honoured and 
awarded as ‘Super Shopfloors 2015’. The event was presided over by Chief Guest Shri Kalraj Mishra, Honourable Union 
Minister of MSME, Government of India. On behalf of Escorts, Mr. Sanjeev Mahajan and Mr. Vinay Agarwal from Escorts 
Agri Machinery collected the award. n

Escorts wins Super Shopfloor Award

Escorts Limited recently won the 
1st runner-up position in the 

National “AIOE Award for Outstanding 
Industrial Relations for year 2013-
14”. This is the only national level 
award in India for outstanding 
industrial relations organized by AIOE 
(employers’ body of FICCI) every year.

Mr. Abhay Kapoor, Head – Corporate 
ER, Mr. Yogesh Kumar, Sr. Manager 
- Corporate ER, along with Mr. Tripti 
Sharma, General Secretary, All 
Escorts Employees’ Union made the 
presentation on Escorts at the forum. 
The theme of the conference was 
“Sound Industrial Relations - Key 
to Make in India & Best Industrial 

Escorts awarded for Outstanding Industrial Relations

Relations Practices”.  The presentation 
was compiled with inputs and support 
given by our core ER teams of all the 
plants/divisions and comprised of 
various IR strategies and shop floor 

practices which we have been following 
for the last couple of years.

Ten companies were shortlisted for the 
presentation and the Mazgaon Docks 
Limited, Mumbai, won the Award, while 
Sundaram Fasteners Ltd., Chennai, was 
the 2nd runner-up. Other shortlisted 
companies were JK Tyre Ltd., JK Cement 
Ltd., Indian Rayon Ltd. (A V Birla Group), 
ITC Ltd., Hindustan Aeronautics Ltd., Shree 
Cements Ltd. and Chambal Fertilizers & 
Chemicals Ltd.

Such awards add to the credibility of 
Escorts in the domains of sustainable 
industrial relations and good human 
resources practices. n
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News & Events News & Events

Powertrac Week in  
Sri Lanka

International Business team organized a road rally in the 
Plonnaruwa District of Sri Lanka to create increased brand 

awareness about Powertrac – one of the most popular 
brands of Escorts. Along with the rally, the team also 
conducted demonstrations in this region and live updates 
were featured on radio. 

A tie-up was done with local radio channel – Ran FM and 
live customer feedback were given on the radio station. 
Three Live updates with Radio per day during rally were 
given. During the Powertrac Week, “Negala yana wasi” 
lucky draw was conducted. In this a lucky draw, an activity 
of power tiller buyers was conducted, wherein a lucky 
customer was awarded with a free Powertrac 439 DS+. n

Escorts Agri Machinery’s International 
Business division has launched the 

revolutionary first ever Anti Lift Tractors in 
Bangladesh.  Built around the twin themes 
of Driver Safety and Owner Savings, the 
new category of Anti-Lift Tractors (ALT), 
made especially for commercial haulage 
operators, are available in two models: 
ALT 4000 and ALT 3500. Tractors in general 
are usually vulnerable because of their 
front lift nature, resulting in reduced 
or no steering of front wheels. This 
endangers the safety of the driver and 
results in considerable damage which 
increases the maintenance cost for the 
owner. Escorts R&D has perfected an 
innovative technology through series 
of path breaking measures such as 
shifting the center of gravity and hitch 

Escorts brings first ever Anti Lift Tractor to Bangladesh

point forward, unique hub-reduction 
transmission, increased wheel base, 
heavy front axle, stiffener bars and plates, 
custom-designed 85kg front bumpers and 
high-intensity extra front lamps. These 
features considerably improve the front 
lift resistance capability of the tractor. This 
is further complimented with a series of 
additional attributes that provide ultimate 
savings for the tractor owner; such as 
certified fuel-efficient engine, haulage-
special low-wear rear tyres, 4-coat high-life 
yellow paint, long life oil brakes, and 20% 
bigger fuel tank.

Speaking on the occasion, Mr. Rajesh 
Kumar, Vice President-International 
Business, Escorts Agri Machinery, said, 
“We recently introduced our ALT tractors 

in India with a resounding success. 
Today we seek to offer the same tried, 
tested and proven technological master 
piece, the new ALT series of tractors, to 
the Bangladesh market. These Anti Lift 
Tractors have been specifically designed 
for operators in Indian sub-continent for 
their specific needs. It is the first time that 
a tractor company has sought to lessen 
the risky driving conditions experienced 
by the haulage operators, particularly in 
mining, brick kilns and transportation. 
We are proud of being the first company 
in this part of the world that today is 
catering to operator safety in its own 
unique way without compromising on 
machine profitability. Anti-Lift Tractor 
brings freedom from drudgery and life 
threatening situations for the driver while 
offering never before value for money to 
the tractor owner.”

Escorts Limited is an established industry 
player in the Bangladesh market and has 
been pioneering technology in the region. 
Together with its partner Nitol Motors 
Ltd, Escorts is focused on bringing the 
best in the world products and services to 
Bangladesh tractor users. n

Escorts Agri Machinery participated 
in this year’s edition of the NAMPO 

Trade Fair 2015 in South Africa with the 
Farmtrac Heritage Series of tractors. 
Eyeing to further consolidate its presence 
in the South African market and beyond, 
Escorts put on display the Four-Wheel 
Drive and two Wheel Drive variants of its 
fuel efficient, ergonomically engineered 
Farmtrac Heritage Series (6050, 6060, 
6075) tractors. Farmtrac Heritage Series 
is a star performer that has established 
unparalleled benchmarks even in 
European markets.

True to its commitment of bringing 
world class technological solutions 
for agriculture and allied sectors in 
the African region, Escorts has been a 
regular participant at NAMPO which 

is an annual trade fair devoted to the 
farmers in Johannesburg region. Our 
flagship Farmtrac Heritage Series, with 
its stunning mix of Indian engineering 
excellence and world class designs, is 
sure to revolutionize the under-served 
small HP farm market in South Africa 
through world class, competitively-priced 
solutions. 

The South African tractor industry 
currently stands at 6000 units a year 
which includes tractors up to 45HP. The 
‘Made In India’ Farmtrac Heritage Series 
tractors have proved equally successful 
in agricultural as well as commercial 
usage in South Africa. They are ideal 
for small farmers who seek maximum 
productivity along with harvest benefits. 
Farmtrac’s multifaceted tractors have 

Heritage Series gets a Thumbs-Up at Nampo 2015

won the farmer’s trust and confidence 
in Africa with their flexibility for versatile 
application, particularly grass cutting. 
These tractors are extremely successful 
with baler application using the reverse 
Power Take Off (PTO) and independent 
PTO, and in tasks such as fodder 
transportation. n

To generate awareness about Brand 
Farmtrac, the International Business 

team of Escorts Agri Machinery organized 
a road rally from Bouira in Central Algeria 
to El- Tarf in Eastern Algeria. The purpose 
of this activity was to popularise the 
Heritage Series tractors, which were 

Farmtrac Field Float in Algeria Tanzania Road 
Show a hit for 
Farmtrac

Farmtrac brand of tractors gained 
further popularity in the markets of 

Tanzania with the recent Road Show 
organized by the International Business 
team of Escorts Agri Machinery. The road 
show aimed at sub-launching the Heritage 
Series in the area where Farmtrac is very 
popular, as well as brand building through 
door to door display of Farmtrac 6075. 

The show covered regions of Morogoro, 
Dodoma, Manyara and some parts of 
Arusha and generated good enquiries for 
the business. n

recently launched in Algeria. Demo 
activities were conducted in Bouira, Souk-
Ahras, El–Tarf regions of Algeria. During 
the demos, technical and other service 
trainings were imparted by the Escorts 
team.  Three Heritage Series tractors were 
sold during the demo activity. n
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Community Connect

Celebrating 
World 

Environment 
Day

World Environment Day was celebrated with lot of enthusiasm 
in all Escorts premises on 5th June, 2015. The Environment, 

Health & Safety teams along with Administration teams initiated an 
arboriculture drive at our premises and ensuring more green footprints 
on Escorts soil. Escortians participated in the initiative with great zeal 
and commitment and planted several trees for a greener Escorts. n

Community Connect
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Escorts Limited, Corporate Centre
15/5, Mathura Road, 
Faridabad - 121 003
Phone: 0129-2250222
Fax: 0129-2250036

Escorts Agri Machinery
Administrative Office and  
Components Plant
18/4, Mathura Road, 
Faridabad - 121 007
Phone: 0129-2284911
Fax: 0129-2264939

Escorts Agri Machinery
Tractor Assembly,  
Transmission & Engine Plant
Plot No. 2 & 3, Sector – 13, 
Faridabad - 121 007
Phone: 0129-2291230
Fax: 0129-2250009

We at Escorts are eagerly looking forward to your valuable inputs.  
Please mail us at: corpcomm@escorts.co.in

www.escortsgroup.com

www.facebook.com/ESCORTSGROUP

www.twitter.com/escortsgroup

www.linkedin.com/company/escorts-limited

www.youtube.com/escortslimited

Escorts Construction  
Equipment
Plot No. 219, Sector-58,
Faridabad - 121004
Phone: 0129-2306300
Fax: 0129-2306570

Escorts Railway Products
Plot No. 155, Sector-24,
Faridabad - 121 005
Phone: 0129-2232371
Fax: 0129-2232148

Escorts Auto Products
18/4, Mathura Road, 
Faridabad - 121 007
Phone: 0129-2284911
Fax: 0129-2283069


